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AUTOMOBILE SALES

New Ways To Sell Or Trade A Vehicle Online

(NAPSI)—With the auto industry on the upswing, Americans are buying new cars again. The National
Automobile Dealers Association estimates new car sales to reach 12.9 million in 2011, an increase of nearly
12 percent over 2010. Rising gas prices may also spur folks to look for a newer, more fuel-efficient car.
According to a recent AutoTrader.com survey, 53 percent of car shoppers said they would consider a more
fuel-efficient car than the one they are currently driving. But before slipping into that new ride, most driv-
ers need to unload an existing vehicle.

Fortunately, with today’s technologies and new resources, disposing of a car is easier than ever. No
longer is it necessary to put a sign in the car window and hope for the best. From online tools to get your car
the most exposure to instant price quotes taking the mystery out of the trade-in process, new options for
selling a car help drivers get the best price with the least hassle.

Experts at AutoTrader.com offer six tips on how to prepare that old car for sale or trade-in to make
room for a new one:

1. Do online research before posting an ad to understand the market and determine a reasonable sale
price for the car in its current condition.

2. Get the car professionally cleaned before posting it for sale or visiting a dealer and fix easy items
such as broken tail lights, chipped paint or small dents. These won’t cost you a lot and if the car doesn’t
look clean and well maintained, buyers will wonder what bigger surprises might be under the hood.

3. Once the car is presentation-ready, include multiple photos in an online ad. Get exterior and interior
shots, plus detail shots like tires, stereo, sunroof—whatever makes the car special. Create a virtual walk-
around for the people viewing the ad, so they’ll want to see the car in person.

4. Write a descriptive listing. The mileage, model and color are givens but highlight what makes your
car stand out. Does it have a great stereo system? Were the tires just replaced? Does it have ample cargo
room? Emphasizing these features will separate the vehicle from competition.

5. Use AutoTrader.com’s new Trade-In Marketplace service to take the guesswork and hassle out of the
trade-in process. Entering the vehicle’s information at http://tradein.autotrader.com will result in an instant
value that can be redeemed at a participating dealer for trade-in or cash.

6. To dispose of a used car quickly, consider donating it to charity. A quick online search will turn up
charities that take car donations. This provides the person donating the car a tax deduction, but be sure to
research prices for similar cars and take an appropriate tax deduction to avoid tangles with the IRS.

For more information and tips about disposing of any car fast, check out AutoTrader.com’s

“Sell Your Car” center.
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$50.00 for Referral
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Clean Quality
Used Cars
""At Affordable Prices"

Call or Stop by & See Leroy Higgins at Leith Auto Mall
2012 Skibo Road * Fayetteville, NC

(910) 850-1200 Or (910) 864-1449

Big Sale On ILeroyHt&gms Car of The m‘h
New 2010 Acura i c AR P A B L -
Interest Rate As Low As o mx\ _‘ =
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While They Last s n{g ms ik
Certified Pre-Owned [ ;R
See Leroy Higgins Vehicles As Low I R e S0 e
(910) 850-1200 As $1 9!990 2010 Acura TL....Waiting On You To Buy!

Reed-Lalli

Stanley Patterson

Sales Consultant

Fayetteville North Carolina 28304

er Chevrolet

4500 Raeford Rd
PO Box 40637

Office: 910-426-2000
Cell: 910-364-5426
Fax: 910-426-1444

"Striving to Save You $3%$%
on a New or Certified
Pre-Owned Vehicle"

E-muail: rahnay56@yahoo.com

Website: www.reedlallier.com

AEEORDABI'EJUSEDICARS

Home of the $1,495.00 Deal

(910) 339-6888 » 962 Bragg Blvd.

IN RUNNING OR NOT

M SELES Autos of Fayetteville, Inc

1331 Ramsey Street * Fayetteville, NC 28301

Buy Here * Pay Here!

WE TAKE ANY VEHICLE ON TRADE “Car of the Month”
2006 Lincoln Zephyr

DRIVE IT IN ® DRHE IT IN Priced To Sell * Sunroof * Loaded

Must See! Call Dave

OR WE WILL TOW IT IN (910) 480-9470




